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How's the Market?
After two months of pandemic-induced hibernation, the Routt County 
real estate market is roaring back. In June, more properties went under 
contract than in any previous month in recent history. A whopping 132 
properties went pending in June, compared to a paltry 38 in April when 
in-person showings were banned. 

This trend is playing out across the country as home sales have sped 
up; properties are selling at the fastest pace in more than two years. 
Nationally, pending home sales from May to June increased 44%, with 
the largest month over month gain ever. While the market is extremely 
active now, overall sales volume in Routt County is still down year over 
year because of the exceedingly low numbers in April and May. Through 
June, there have been 414 transactions totaling $273M compared to 
543 deals for $329M in 2019. 

Homes became families’ sanctuaries during the COVID-19 lockdown. In 
the process, many Americans realized there were things they wanted to 
change about their living situation. Single family homes, outdoor living, 
more square footage and home offices are all features that are seeing 
increased demand. Urban migration to the suburbs and more rural areas 
has also already begun. This is apparent here in Steamboat as we’ve 
seen an influx of new buyers looking to either move here full time or to 
purchase a second home. 

With persistent low inventory, and new construction that is not keeping 
pace with demand, it likely means that homes will continue to appreciate 
in desirable places like Steamboat. Conversely, densely packed urban 
areas may start to see price relief. For example: during Q2 in Manhattan, 
the median sale price fell 18%, the biggest decline in a decade. 

Like most of the country, low inventory in Steamboat continues to 
challenge home buyers with limited options. In previous years, active 
inventory spiked around 20% in June but this year it stayed relatively 
flat; this was perhaps caused by leery sellers who aren’t yet comfortable 
with potential buyers touring their homes. We now have 395 active 
residential listings down 29% from this time last year.

Year to Date Stats

Sold Single Family Homes
111 vs. 91

-18%

Single Family 
Home Stats 

2019 vs. 2020

Source: REcolorado Market Statistics for zip code 
80487 (Steamboat Springs) through 6/14/20

Median Days in MLS
53 vs. 51

-4%

Median Close Price
$882K vs. $900K 

+2%

Condo/
Townhome Stats 

2019 vs. 2020

Sold Condos/Townhomes
169 vs. 128

-24%

Median Days in MLS
37 vs. 35 

-5%

Median Close Price
$384K vs. $430,500 

+12%
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Coronavirus Impact On Commercial Real Estate

Businesses in Steamboat Springs 
opened their doors again last month 
for the first time since COVID-19. 

Thanks in part to rent relief from landlords 
and paycheck protection programs from 
the government, the majority of local 
tenants have re-opened. Nonetheless, the 
situation is tenuous for many business 
owners who are learning to operate at 
reduced capacities and with lower visitor 
traffic. 

Fortunately most businesses only lost 
around a month of ski season revenue since 
the most stringent lockdown requirements 

occurred during mud season. “If COVID-19 had hit earlier, things could have been a lot different,” remarked 
Lisa Popovich, Executive Director of Main Street Steamboat Springs.

Autumn tends to be the busiest time in the commercial real estate market as many leases and purchases are 
made prior to the impending ski season. With so much unknown, this year may be different. “There is definitely 
a sense of ‘wait and see’ right now,” said Chris Sias, a commercial specialist with Colorado Group Realty. 

Recently, Realtors® have seen a spike in interest from prospective out of town clients. “Many business owners 
are looking for opportunities outside of metro areas, so we are definitely getting inquiries,” commented Sias. 
As working from home becomes more acceptable, many location neutral workers are seeking office space 
outside of the home. With continued demand, prospective tenants hoping for bargains are realizing landlords 
aren’t slashing prices just yet. 

While vacancies in the commercial market haven’t spiked yet, it seems unlikely that the sector will have as 
rapid of a bounce back as the residential market. Nonetheless, the largest transaction of the month was the 
$4.75M sale of the Steamboat Pilot building. Developers will convert the building to a mixed-use complex 
with 54 residential units for long and short term rentals as well as locals workforce housing. It will also house 
a variety of retailers such as a restaurant, bar and lounge, and a fitness facility.

Routt County COVID-19 Impact Monitor

Active CasesConfirmed Cases DeathsTests Administered

886 64,563

Provided by Routt County Public Health. Updated 7/15 at 7:00am.

Negative Cases

4,348
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Three months after the nation went in a COVID-induced lockdown, businesses everywhere are facing 
new norms. Like most industries, the real estate sector is experiencing significant change amidst a wave 
of new trends. 

Virtual Home Tours
In light of restrictions put in place by the CDC, open houses and in-person home tours came to a temporary 
halt. Savvy real estate agents and sellers investing in 3D, 360-tours are reaping the benefits. Buyers are getting 
more comfortable with making an offer sight unseen and sellers limit the risk of exposure to COVID-19. 
FaceTime, Zoom, and WhatsApp have given sellers a platform for access into their property, beyond static 
imagery. Buyers can opt for a one-to-one virtual tour, which like private showings, enables the ability to ask 
specific questions. 

Remote Closings 
Although remote closings are not a new phenomenon in all states, they are in much of the country. In 2019, 
only 18 states allowed online notarization, but now nearly all states allow buyer and seller’s identities to be 
verified by a notary through video links, with documents being signed electronically.  

Contactless Inspections
Some lenders will permit drive-by appraisals with sellers supplying their own photography. In order to limit 
contamination, gloved and masked appraisers can inspect a property in person without any physical contact 
with the homeowner. 

Buyer Purchasing Power
Record low mortgage rates are predicted to remain for the foreseeable future. Despite limited supply in the 
single-family home market, buyers are not prepared to pay above the odds. An increase in foreclosures across 
the country could be on the horizon, as furloughs, layoffs and decreased wages take their toll on borrowers. 
Lenders are seeing an increase in first time buyers, driven in part by millennials who are opting to buy versus 
rent for added security. 

Decline in Urbanization
Metro areas have lost their appeal with potential buyers looking to suburban and rural locales as alternatives. 
Homeowners want more outdoor access and minimized contact with neighbors. Buyers are seeing the value 
in open space versus citified amenities. Technology has made the location neutral concept a reality for many. 

Detached Properties Versus Apartments
There has been a notable shift in buyer interest away from smaller living spaces. The move towards working 
from home and home schooling are also driving the new trend. 

Smart Home Investments

Self Sufficiency
Alternative energy 

solutions through green 
energy installations.

New Norms For The Real Estate Industry

Homes have morphed from a place to sleep and eat, into the place that we live, work and play. 

Space Planning
Sound proof, designated 

work space and 
technology upgrades.

Home Amenities
Spas, fitness zones, in-

ground swimming pools, 
home theaters, outdoor 

recreation spaces. 

Outdoor Living Space
Exterior kitchens, fire pits, 

landscaping and floor 
to ceiling bi-fold door 

systems. 
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As the sun rises over Steamboat Springs on another stunning Wednesday morning, a group of 20 adults 
and teens are working out for a cause at the Brent Romick Rodeo Arena. Reall Regan, a fitness instructor 
and Realtor® at Colorado Group Realty, leads this regular crew in a workout session, which is designed 

to do more than just keep people fit.   

Four years ago, Regan and her husband Jason founded Rise Steamboat with the intent to combine two of the 
Steamboat community’s greatest loves. “Rise Steamboat bridges the community’s heart for philanthropy and 
passion for fitness,” Regan said. 

Participants make a charitable donation per class or for the full season and the Regans privately fund ongoing 
expenses such as equipment, advertising and permit fees. To date, they’ve donated $15,000 to local non-
profit organizations. Over $3,500 has been raised in the last three weeks, largely in part to the Colorado Group 
Realty Foundation’s matching $10,000 donation campaign, and a generous donation by another sponsor, 
Central Park Management. 

“I'm in awe of what has transpired in the past four years for Rise Steamboat,” Regan said. “The generosity and 
support from our participants and sponsors over the years has been incredible and inspiring.” 

“CGR loves to support the causes that our near and dear to our team’s hearts.  To see how Reall and Jason have 
given so much back to the community makes us all proud,” commented Steve Goldman, CGR's CEO.

The chosen recipients vary each year. For 2020, Rise Steamboat’s fundraising efforts will benefit four local 
charities, Steamboat REPS, the Routt County Humane Society, Steamboat Reading and Steamboat Creates. 
Visit www.RiseSteamboat.com to learn more.

Rise To The Challenge


